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Get Connected -  

DATE:  Wednesday, August 14, 2013 
  
AGENDA:         
9:00 am            Registration /Matchmaking Sign-up 
9:00 – 9:30 am  Networking & Continental  
                        Breakfast               
 
  Morning Session  
9:30 – 9:35 am   Welcome: David O’Brien 
       Tampa Post President 
9:35 – 10:30 am  Government Panel 
  Participants:  
Linda Spadaro – SBE Chief, ACOE – Mobile 
Mary Moore – Construction Sec., ACOE – Mobile 
Nelson Escribano – SBE Liaison – MacDill AFB 
Gregory Hart – SBE Liaison – City of Tampa 
Rabon Lewis – SBE Specialist – US SB Admin 
 
10:30 – 11:30 am  SB Lessons Learned Panel 
  Participants: 
Mackey Williams  – RM Williams Construction                                                                                          
Eileen “Boo” Danner – Danner Construction                                                                                                
Terry Taylor – Homeland Security Construction Corp                                                                        
Charles Rose – Pedro Falcon Electric 
 
 
11:30 – 13:00 pm  Buffet Lunch 
         Keynote Speaker: 
         James “Tony” Price  
         Small Business Consultant 
         Topic:  “Teaming & Developing 
  a Winning Proposal” 
 
  Afternoon Session 
13:30 – 2:30 pm     One-on-One (Speed) Networking 
                             Government and Large Business 
 
LOCATION:  MacDill Air Force Base 
                        Golf Course Club Room 
      7315 Bayshore Blvd.  
 
           
 
 

COST:  SAME member $65 
              SAME non-member $85 
 
CONTACT:  RSVP by close of business,  
                      Thursday, 8 August 
From the convenience of your computer, you 
can securely  - register for this event 
         - sign up for your base pass 
         - pay for your lunch (through 
    paypal or credit card) 
 
To Register, type in the following website:  
 
 
 
 
SPONSORS:  
 
 
 
 
 
 
 
 

https://events.r20.constantcontact.com/re
gister/event?oeidk=a07e7tsbkcee3fa1967 
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  Linda Spadaro  
has served as the 
Chief of the Small  
and Disadvantaged  
Business Office  
of the Mobile  
District since May 
2001.  She  
manages and  
directs the Small  
Business Program  
for the Mobile District.   
   Prior to this, she was a Contract 
Specialist/ Administrator in the 
Services and Supplies Branch of 
Contracting Division for 11 years.  Ms. 
Spadaro has worked for the Mobile 
District Corps of Engineers since 1979.   
   She holds a bachelor of science 
degree in accounting from Troy 
University. 

 

Some of our Small Business Day Panel Speakers  
   
 

  Nelson Escribano  
was appointed in  
July of 2005 as the  
Small Business  
Specialist of the 6th  
Air Mobility Wing,  
MacDill AFB, FL.   
He previously  
served as the Quality  
Assurance Program  
Coordinator from March 2003.   
   Mr. Escribano has over 23 years of 
government acquisition experience  
as a Contract Administrator, Contract 
Negotiator, Contract Specialist, and 
Contracting Officer.  He has been at the 6th 
Contracting Squadron since October  
1995 . He also had the  privilege to work in 
Operational Contracting at Howard AFB, 
Panama and as the Strategic Defense 
Initiative Representative (SDI) for the Air 
Force Office of Scientific Research (AFOSR) 
at Bolling AFB, MD.   

 

   Mary Moore  
has acted as Chief of  
the Contract Adminis- 
tration Section in  
Construction Division,  
Mobile District since  
2008. In that position, 
 she sits on numerous  
selection boards for  
both A/E design and  
construction projects. 
She is a strong advocate of the small 
business program and participates in 
conferences and mentoring sessions.  
   Prior to coming to the District Office, 
Mrs. Moore was at Ft. Rucker, AL and 
Maxwell AFB, AL as both Project and 
Office Engineer overseeing 
construction and contract 
administration of projects. She holds 
both a Bachelors and Masters Degree 
in Civil Engineering from Auburn 
University and is a registered 
Professional Engineer in AL and GA.  

 

Small Business Day Keynote Speaker 
   
 

   James A. “Tony” Price created James A. 
Price Enterprises in January 2012. James A. Price 
Enterprises is a Maryland based Verified Service 
Disabled Veteran Owned Small Business offering 
small business consulting support that specializes 
in business operations, strategic planning, 
contract management, client relations, business 
development and operations.  Clients include 
women-owned, service disabled veteran owned, 
HUBZone, and minority owned small businesses. 
   Tony has 30 years of progressive responsibility 
and managerial experience in both federal 
agencies and commercial corporations. For the 
past seven years, through December 2011, as the 
President and Majority Owner of Lindbergh & 
Associates, a Services Disabled Veteran Owned 
Architectural-Engineering Small Business, Mr. 
Price oversaw the development of a wide range 
of innovative, cost-effective engineering and 
organizational solutions for public and private 
clients. 
   Tony excels at corporate-level management, 
representation, operational evaluation, planning, 
and implementation, and in leading and 

motivating teams to successfully attain  
program or corporate objectives for  
large, high visibility, multi-disciplinary  
projects with emphasis on clearly  
defining, establishing and prioritizing  
corporate or project objectives, and is a 
demonstrated team player, able to infuse  
enthusiasm and energy into group  
efforts. 
   Tony is a graduate of The Citadel  
and holds a BS Degree in Civil  
Engineering and a Professional  
Degree in Civil Engineering from North Carolina State 
University. 
   Tony and his wife, Donna, have three children. They 
reside in Maryland. 
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Tampa Bay Post President’s Message -- 
Small Business and Government Work: 
      
   Dear Tampa Bay Post officers, directors, members and  
 
   With this month being our Small Business Day, I thought it was fitting that I talk about 
small business and obtaining federal contracts.  Hopefully you will be attending our Small 
Business Enterprise (SBE) Day on August 14th.  As most of you probably know, I’m the 
owner of a small business that was started from scratch in 2004.  So, I have an affinity for 
small business men and women.  As membership chair, Vice President and now President 
of the Tampa Bay Post of SAME, I’m repeatedly asked the same question by small business 
owners and business development people:  “How do I get federal work?”   
   I wish that I could tell you that there is a simple or even “magic” answer to that question 
, but there is not.  When it comes to owning and operating a business I have a favorite 
quote I heard a few years ago, and I’m paraphrasing: “Everything in life that has 
meaning, value and worth, involves work, time and effort.”  Well, if you were 
looking for the magic answer, there it is.  The answer may look simple enough, but it takes 
great discipline to achieve.  I assure you though, that if you stay disciplined the results will 
come.   
   Let’s break down the answer into the three (3) parts, starting with “work”.  It takes work 
to break into a new market, especially one as large as federal contracting.  The first step is 
to have a plan with goals.  Once the plan is in place, fully execute that plan.  Don’t be 
afraid to modify that plan as you go, because you will quickly learn that your knowledge 
going into federal contracting was limited at best.  The plan should include taking 
advantage of all the “free” assistance available to small businesses.  Remember as a small 
business, “free” is a very good thing.  There is a lot of government assistance in the form 
of seminars, SBE liaisons and even consulting services.  Lastly, get out there.  You can’t win 
the game, unless you enter the game.   
   Next, let’s look at “time”.  I believe this to be the most underestimated of the three 
items.  Prepare yourself with realistic timelines.  There are two components to this part.  
The first is, it will take a lot of your effort attending events, meeting people, and then 
planning and preparing to obtain federal work.  If you don’t have the time to commit, then 
don’t try to break into the sector.  Federal contracts require an exorbitant amount of time, 
both to prepare and to execute the contract.  You really need to take a hard look at your 
company and see if there are other markets you can eliminate to obtain the time needed.  
I would recommend dropping the least profitable market(s) first.  Lastly, set a realistic 
timeline for breaking into the market.  I don’t know how many business development 
people I’ve heard say, “I’ve spent six (6) months chasing federal work and I’ve seen zero 
results”.  My personal timeline was five (5) years.  That meant spending five (5) years of 
time and resources before winning a federal project.  Is this realistic for your firm?  Only 
you know the answer to that; but I caution you to be realistic in your goal.  The timeline 
can be shorter if your firm brings added value to large businesses, such as being an 8A or 
SDVOSB.  If you don’t know the meaning of these terms, don’t feel bad.  But I would 
remind you that learning the meaning of these abbreviations is a very good reason to 
attend a SBE Day.   
                                                               Continued on page 5  
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Work, Time, Effort… 
 
   partnering agencies, 
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SAME Young Member Changes 
In a continuing effort to foster the involvement 
of Young Members in SAME Posts two 
significant changes have been approved by the 
SAME Board to take effect July 1, 2013:  
Changing the age of a Young Member 
from 35 to 39 and approving the addition 
of one Young Member to each of SAME’s 
4,900 Post Memberships (currently 
companies can fill up to five Young Member 
positions). as we Presently, there are about 
3,200 Young Members in SAME.  As SAME 
continues to emphasize mentoring of young 
professionals and allow them to take leadership 
roles in SAME, leadership is estimating an 
additional 400 Young Members join SAME with 
these changes. 
  
  

 

Tampa Bay Post President’s Message  
    
     Continued from Page 4 

David J. O’Brien, Jr., PSM 
Post President 2013-2014 

   The last part is “effort”.  This is the simplest and 
most straight forward.  Effort differs from work, 
because as a small business owner it takes an 
incredible persistence at certain times to achieve 
results.  The harder you work, the more successful 
you will be.  Remember, “Luck favors the prepared”.  
The more effort you put in, the more return you will 
see.  Be prepared to donate many hours to the 
federal market, to work your business plan diligently 
towards achieving your goals.  Remember, you’re 
outcome will be directly proportionate to the level of 
effort you put forward.   
   I met with a small business development person 
just this week who is trying to enter the federal 
market for the first time.  They were wondering if 
they should attend the SBE day.  My answer to 
questions like this is simple and always the same, 
“why wouldn’t you attend?”.  I encourage you to ask 
yourself the same thing.  Will you walk out of the SBE 
Day with a federal contract?  More than likely you 
won’t, but you will walk out with knowledge you 
didn’t have before walking in.  You will also walk 
away with new relationships.  This is an opportunity 
to meet people that can help you on your quest of 
attaining work, either through advice, contacts with 
others, or actual work from their company or agency.  
Meeting with an SBE liaison, attending an SBE event, 
or even attending a SAME event will more than likely 
not bring you any immediate work, but it’s the first 
step in a long process of breaking into a new market 
area.  Good luck with federal contracting and I 
hope to see you at SBE Day! 

  
 

Small Business and Government Work 

   Last year’s Federal Project Delivery Symposium 
attracted a record number of federal agency 
/owners, designers, builders and other members 
of public project delivery teams. In response to 
demand, DBIA and SAME will partner once again 
this August 20-22, 2013 at the Gaylord National 
for more education and networking. 
Conference Highlights 
Knowledge is Power 
   Attendees are eligible to earn up 10.5 CEUs or 
PDHs at this year's Federal Project Delivery 
Symposium, which will feature sessions on best 
practices, technology and innovation and 
exemplary projects utilizing alternative project 
delivery.  
Network in our Largest Exhibit Hall in event 
History 
   With over 70 exhibitors participating in this 
year's expo, attendees will have the opportunity 
to network with all project team members 
including public agencies such as the Dept. of 
Energy and Dept. of Veterans Affairs.  
   Don’t miss out….time is running out to sign up! 
Go tohttp://www.dbia.org/conferences/ 
federal/Pages/default.aspx 
 



  
 

SAME Sponsored Air Force Camp 
Student Shares Experience 
  
 
Ed Note:  Kenneth Hernandez was nominated by the Tampa Post to 
attend the SAME sponsored Air Force Academy Camp in Colorado 
Springs, Colorado, from June 27 through July 03, 2013. 
 
 Dear Tampa Post: 
The camp was a magnificent and well organized experience. Those 
who could not make it from last year's cancelled fire class have truly 
missed out on an awesome experience. What I learned at the camp 
about engineering, construction, time management, and most 
importantly teamwork is priceless. I am an honored alumni and I 
would like to thank the Tampa Post of the Society of American  
Military Engineers for your help in getting me there.  
Thank you, 

 Kenneth Hernandez 
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Tampa Post 

Membership - Stacia Wilbeck 
 HSW Engineering 
 swilbeck@hsweng.com 
  
Education & Training - Derek Dougherty 
 Applied Sciences 
 derek.doughty@appliedsciencesci.com 
  
Relationships & Recognition - Denise Young 
 Core Construction 
 deniseyoung@coreconstruction.com 
  
Leadership & Mentoring  
(Camps & Scholarships) - JR Kozera 
 HSA Engineers & Scientists 
 jrkozera@hsa-env.com 
  
Emergency Preparedness - Rick Sloop 
 IAP Worldwide 
 Richard.E.Sloop@iapws.com 
  
Administration/Secretary - Rachelle Arnold 
 Akima Faci4lities Management 
 rachelle.arnold@akimafacmgmt.com 
  
Finance/Treasurer - Fleet Wulf 
 Atkins 
 fmwulf@pbsj.com 
  
Fellow - Mary Matthews Hains 
 AMEC 
 mary.matthewshains@amec.com 
  
Young Member - Tom Cassidy 
 Tech USA 
 tcassidy@techusa.net 
  
Awards - Irv Lee 
 City of Tampa 
 Irvin.Lee@Tampagov.net 
  
Communications - Jennifer Priem 
 Bayside Engineering 
 jpriem@baysideng.com 
  
Programs - Rick Sloop 
 IAP Worldwide   Richard.E.Sloop@iapws.com  
  
  
  

  
 

Contact a committee chair…  
 

 
 
 
  
  
 
August 14 Small Business Session         Multiple 
 
September 11 Firefighters Challenge 
 
October 9 Industry Day 
 
November 13 Military Appreciation – 
 Wounded Warriors 

December Christmas Social  
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